CNY Housing Market Becoming a More Level
Playing Field for Sellers
By Richard H. Sargent

For years, Central New York home sellers have endured a “buyer’s market,” where
prospective home purchasers wielded substantial clout in negotiations over sales prices and
key components of purchase agreements. While the reign of the buyer’s market is not over,
housing trends in Central New York suggest the playing field could be leveling out, providing
important opportunities for sellers.
According to the Greater Syracuse Association of Realtors’ July housing sales report
, closed home sales for the first seven months of 2012 were up 12 percent at 3,419 and the
median sales price for the same period rose 2.4 percent to $125,000. While most sellers
would find these statistics to be encouraging, there are other numbers that are equally
exciting and that have largely been overlooked.
The region’s inventory of homes for sale was far below its recent normal level for July. Only
4,724 homes were for sale by then, down 22.1 percent from a year earlier. Even the month’s
supply of inventory was down 32 percent over the year at 8.5. Usually, this rate has hovered
around 12 in recent summers.
Keep in mind: spring and summer are traditionally prime selling seasons and over the prior
three years housing inventories by July or August were at peaks levels. This July, however,
inventories are at winter lows. These lower housing inventory statistics suggest that a different
demand-and-supply dynamic is playing out in the 12-county greater Syracuse region. Right
now, it is looking like there are more buyers and fewer homes to buy.
So long as this trend continues, Central New York home sellers, with the help of their real
estate law attorneys, may want to consider holding firmer to certain purchase agreement
terms, timelines, pre-sale renovations, repair credits, and included personal property, such as
washers and dryers. Sellers, however, should be careful about driving too hard bargains as
though it was 2005.
Do not forget, by July houses were sitting on the market for an average 85 days — far above
the traditional sitting period for the month. That means buyers may be spending more time
shopping. But, to the benefit of sellers, there are fewer homes to browse, at least for the time
being.
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Prison/Straight Jail Sentences Become Less
Common for Felony DWI
By Donald E. Kelly

Fewer drivers statewide are facing prison and straight jail sentences for felony driving while
intoxicated convictions. This trend, however, does not mean New York is softening on drunk
drivers, because more drivers convicted of felony DWI are getting jail and probation
sentences, according to a report
recently released by the New York State Division of Criminal Justice Services (DCJC).
Repeat drunk driver offenders often get slapped with felony DWI charges. With the Child
Passenger Protection Act, better known as “Leandra’s Law,” which was partially enacted in
December 2009, lawmakers created a new felony drunk driving offenses
called aggravated DWI with a child. This offense applies to situations where someone drove
drunk with a child under 16 years old in the vehicle. A violation of Leandra’s Law, like a
second DWI offense, is a Class E felony, which carries a mandatory fine of $1,000 to $5,000,
a minimum 18-month license revocation, and up to four years in prison. Moreover, anyone
convicted of a DWI offense must install an ignition interlock device, usually at their own
expense, which requires an alcohol-free breath sample for the ignition on the vehicle to
operate.
Between 2009 and 2011, the number of felony DWI convictions that resulted in prison
sentences declined by 10 percent to 484 and straight jail sentences fell 15 percent to 693.
During the same period, jail and probation sentences rose by 6 percent to 1,369. While these
trends may not necessarily comfort someone facing a felony DWI charge, they should also
know that approximately one in three felony convictions (1,419) resulted in sentences of
probation. See chart
.

In Onondaga County, felony DWI is becoming a more common crime. Since 2002, the
number of people arrested for felony DWI has increased 50 percent to 207, according to the
DCJS.
As these statistics illustrate, the sentences for felony DWI convictions vary greatly. It’s always
best to get a DWI attorney involved as soon as possible so he or she can review your case,
listen to your story, pinpoint any procedural errors committed by the police, and ensure your
rights are protected. If you are facing a DWI charge, call an attorney today.
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1st Annual NYSDA - New Dentist Conference
Graig Zappia, Partner at Tully Rinckey PLLC, was one of the speakers at the recent New
Dentist Conference held by NYSDA at the Roosevelt Hotel in Manhattan on June 8th
. This marks the first time NYSDA has held a conference specifically targeting issues relevant
to new members of the dental profession. Mr. Zappia spoke to an audience of 80 dentists,
focusing on the areas of Associateship Contracts, Practice Acquisitions, and general
Employment Law.
Graig Zappia has developed a thriving practice in the area of Dental Law, working with many
clients in and around the NY Capital Region to advise them on practice acquisitions,
corporate formations, partnership agreements, associateship contracts, employment law, and
other issues specific to dental practices. If you are interested in learning more about how
Graig can help your professional practice, you can contact him at gzappia@1888law4life
or call 518-218-7100.

